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Your roadmap to finding customers
and building residual income

F He who has

overcome his fears ?»/
will fruly be free.
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FEAR - False Evidence Appearing Real

A negative emotion that produces
a negative result.

“Sales are contingent upon the attitude of the
salesman — not the attitude of the prospect.”

— W. Clement Stone

Anxious feelings
Stuck in self doubt
Victim mentality
Lack of movement, in life, in
business, in relationships
No trust in self

Unable to see Win:Win
Attached to outcome
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Indifference
Apathy
Can’t make a choice
See lose rather than win
opportunities
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Everything you
want is on the

other side of fear.
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What is the doTERRA Sales
Cygiﬁ? =y,
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I;alr these steps with PIPES. <
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1. Connect Slaff § - -
2. Invite . O
3. Introduce )
4. Educate SO %5 £
& R

m/ﬁg o B LTERFA Sl gl Foptel?
It's authentic

* It has integrity

* Shows compassion

» Solutions driven
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Ice Thaw Melt Steam
Cold contact — First few Opportunity for Contact rises to
no movement, touches — bringing up the meet you as

no common relationship doTERRA they see the
ground. with contact wellness need between
warms. lifestyle opens. their present

reality and their
desired lifestyle.
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* Connect with 2 people per day

* Warm market

* Re-connections from your past —it’s not a sales pitch!

* BUILD AUTHENTIC RELATIONSHIPS - to strengthen trust
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* Making sure, in all engagements, in all

* When there is a winner and a loser in a

* In this way you will be able to attract, build,

MM L?'w/en éw {//wgwe @cww@

things, with all people, that there is an
equal value of exchange.

relationship, the relationship isn’t
sustainable

maintain and keep wonderful, giving,
loving, mutually beneficial and respectful
relationships... FOR EVER
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ALWAYS KEEP THE NEXT CONTACT IN YOUR HANDS

df you have used permission based marketing — “would you be

‘ open to”, then...
. They are expecting it

They are OK with it
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Hey Popey! How are you my

friend! What a blast from the
past. What are you up to these
days?

Hey Matey!!! I'm doing great!
How are you going?? | hear
good things for you which
was the best news!! | knew
you would go large in life!
Always such the hardest
worker. . I'min real estate
now as a property sales
consultant. Been in that for
about 11 years now. Married
we've got two
great kids and yeah loving
life!!
How about you?? Tell me
everything!!

Omg that's awesome! So funny
you're In realestate. |'ve just
been doing a bunch of work
with realestate people. I'min

Singapore right now but will be
back to Perth tonight. What's
your number? I'll give you a call
when | get home and we can
have s good catch up! Do you
get to Perth much?

Yeah bro I'll be up in January
twice! Once early Han then
again later for The Prodigy
concert!
I'm going to bed early tonight
tho dude coz I've been
working nights all weekend
as security for a film crew
that's shooting a movie down
here. Still give me a try tho!
but if | don’t

answer I've hnmhed ol &4

@

L .

have s good catch up! Do you
Yeah bro I'll be up in January
twice! Once early Han then
again later for The Prodigy
concert!
I'm going to bed early tonight
tho dude coz I've been
working nights all weekend
as security for a film crew
that’s shooting a movie down
here. Still give me a try tho!
but if | don't
answer I've bombed out! 2%
not 19 anymore.. can't handle
these nights plus had to
work today.

All good I'll catch you during the
week! So good to reconnect!
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Yeah absolutely dude!! . | ommil e Maﬁs_ we r]aredawtzjsfm_e. .]J.ijst
was at a school reunion and :Ers :rg. gi"odar‘we‘;‘l’:;‘g 'Is&
; I o I
Botit ‘gas telllngtmke d Hahahaha!! Have a good great. Truly blessed! How's
abolltyod and was S0 sioxe Chrissy mate. Hope Hawaii is your family going?
to hear about you and your treating u ¢
achievements! | did search )
your name awhile ago on _ Styling bruv. bday today
- o @ i
facey to see if u were on fb so taking the day off to hang
here. with her. Yeah weathers
Anyway mate. Have a good Will do bro turned it on here too today.
flight and will chat to u real * Waves tomorrow. _ . keen
soon!! & @ as!!
Hey Buddy...how are you? Nice! Get after it! Happy
birthday Il
Good mate. You?? Cheers bro. Just got home
and have passed it on.
Bought her im
(1] N v T H?Jl;gsofm cini:ztrgSrJ:;u:Q is
varking hdid and lovingllife, turning into a Jaimen Hudson
Kids are good. Weather is 2
@ Juggling 4 great. Truly blessed! How's Gallery. &
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* When you hesitate,
someone loses Connect

* When you take action,
everyone has a chance to
win

“Are you open to...”

Connect

Connect
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* When you hesitate,
someone loses

* When you take action,
everyone has a chance to
win

“Are you open to...”

Connect
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NATO — no attachment to outcome

— Connecting to everyone reduces your
attachment to outcome

Listen to their concerns
Sample and invite intelligently
Create relevance
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Presenting Powerfully

28
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PROACTIVE
MEDICAL CARE

w
o«
P SELF CARE D

their need to make changes is to get them
to rate themselves where they are now

and where they would like to be to
B

LIFESTYLE

l REDUCE TOXIC LOAD .
l One way to get people to connect with

highlight the discrepancy.

30
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Another method you might use is to ask:
“How’s life going?”

* |dentify the gap S
“Apart from money, what would you like to be experiencing more of?”
“Other than day-to-day dramas, what would you like to experience less of ?”

* Tell a story that sells the solution

“If I could show you a way to support yourself with that challenge naturally,
would you be at least open to giving it a try?”

» Wait for a response!
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Ecale
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T
Questions are the answer!
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Offer natural
Help someone doTERRA Wellness solutions that are

identify their need. Advocate effective and simple
iDllise:

SOLUTIONS
PROVIDER

34
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"What do you want to feel more of?
What do you want to feel less of?"

"What can't you do that you wish you
could do?"

"How is this affecting your life2*

"If I can show you something that helps
xxx and is affordable, would you be open
to exploring it?"

The doTERRA Wellness Lifestyle
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Hocole

* Create experiences with the essential oils throughout
the class

+ Pass around the Peppermint to wake the class up
* Drink water infused with Lemon or Wild Orange essential oils
* Diffuse Wild Orange and Peppermint for energizing aroma

* Link the oils demonstrated to their wellness goals

Homrfione

il “Sally, you mentioned brain fog, especially in

Discomfort

A -ORN the afternoon, try diffusing Peppermint for
y that afternoon slump.”

Mental®
Emotional

36
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| keep six honest serving-men
(They taught me all | knew);
Their names are What and
Why and When
And How and Where and
Who.

RUDYARD KIPLING
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Kepooreey

http://bit.ly/doterraleadership19

39
Where Do You Rate Yourself Right Now?
File Edit View Insert Format Data Tools Add-ons Help All changes saved in Drive
~ o~ & P 100% v $ % 0 .00 123 Aal ~v 10 v B I SA 4
A B C D E F
1 On ascale 0 (I really need help) to 10 (I've nailed this), how do you rate yourself?
2 26 July 2019 31 August 2019 30 September 2019 31 October 2019
3 Connect -
4 Invite
o http://bit.ly/RateYourselfNow
6 Educate
7 Close
8 Enroll
9 Answer Objections
10 Gather Referrals
11 Follow Up
40
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Your roadmap to finding customers
and building residual income

41
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